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Download Credit Sense Today!

9th Annual Golf Tournament

Join us Tuesday, October 30th!
Tour 18 Golf Course

Space City Charities was founded with the purpose 
of helping students obtain a higher education. The 
annual Wolf Scholarship Golf Classic was estab-
lished to honor Verna Wolf, a retired Space City 
Credit Union Board Member, who was dedicated to 
the credit union movement and the philosophy of 
“people helping people.”

All funds raised from the tournament will be used 
to help deserving students reach their educational 
goals. To date, Space City Charities has awarded 
$142,350 in scholarships. 

You don’t want to miss this fun-filled day on the 
golf course! Go to http://www.spacecitycharities.
org/th_event/golf-tournament/ to register for this 
year’s event!

Want to raise your credit score or get a better 
understanding of what factors go into it? Log onto 
https://www.spacecitycu.com/home-banking/cred-
it-sense/ to learn more!

Dear Member:

It will soon be free to “freeze” 
and “unfreeze” your credit re-
port.  We can “thank” Equifax 
for this free service - sort of. 
The new law is a result of the 
year old Equifax data hack in 

which 145M consumer files were stolen. One of the 
tools we as consumers have to protect ourselves 
against ID theft is to place a “freeze” on our credit 
file. It’s a little cumbersome to freeze and unfreeze 
and the bureaus previously charged for the service. 
Under the new law that goes into effect on Sep-
tember 21st, we can now utilize the service for free. 
You’ll need to do it with all three credit bureaus if you 
want 100% protection. 
 
If you don’t want to spend the time it will take to 
freeze and unfreeze, be sure to sign up for our free 
credit monitoring service called Credit Sense. With 
Credit Sense, you will receive alerts if any new inqui-
ries pop up under your files. This will alert you that 
someone could be trying to commit ID theft with your 
name. For more information, go to the link below.
https://www.spacecitycu.com/protect-your-identity/

Craig Rohden
President/CEO

A MESSAGE FROM THE PRESIDENT

Did you know that we have a bill pay feature inside 
of your home banking? Log onto https://www.
SpaceCityCU.com/Home-Banking/Bill-Payment/.

Did You Know?
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ABOVE & BEYOND WINNER
August 2018!
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SPACE CITY CU FINANCIALS

Scott Uong

Contact us:
Phone: 713.222.1244

Fax: 713.222.1246
Toll Free: 1.800.702.3543
Web: SpaceCityCU.com

*APR denotes Annual Percentage Rate and APY denotes Annual Percentage Yield. 
$2,000 minimum balance required to open and earn dividend on certificates.
Certificates earn and pay dividends MONTHLY. Early withdrawal penalties may
apply. Dividends may roll over or be paid monthly to shares or checking, have 
it your way. Savings accounts pay dividends QUARTERLY. All accounts federally 
insured to at least $250,000 by NCUA, a government agency. **Limited time offer. 
Rates may change at any time. The early withdrawal penalty for certificates of 
deposit is the greater of $25.00, or 50% of the dividends that would have been 
earned on the amount withdrawn (over the remainder of the certificate’s term).

At Space City Credit Union we reward our employees for 
going above & beyond for our members.

We our honoring Scott for August.

Scott does a great job in the call center and also with our 
chat services. He is a great asset to the team. His hard 

work and patience does not go unnoticed.
We appreciate everything you do!

Keep up the great work!

August 2018 August 2017

Loans $67,360,403 $60,369,725
Shares $72,713,240 $67,640,379
Assets $82,218,374 $76,255,061
Members 8,794 7,933

DEPOSITS APY*
Savings 0.10% - 0.50%
CD 1.76% - 3.04%
Money Market 0.76% - 1.01%
Checking 0.25%
IRA 1.51%

LOANS APR*
Auto 2.99% - 18.00%
Personal 9.95%
Platinum 
Mastercard

9.90%

Standard 
Mastercard

12.90%

Mortgages Call for Rates
Instruments 7.75% - 8.75%

Grand Opening Event 10/11/18

October 11, 2018
11:00 am - 2:00 pm | Harrisburg Branch

Stop by to check out our renovations! We will have 
James Coney Island, giveaways and door prizes!

knowledge of your “maximum” offer, the seller may try 
to push you to that mark with a higher counter-offer.  It’s 
not unheard of for a seller to claim a higher bid without 
proving it. Make sure he or she shows proper documen-
tation.
 
Add a contingency allowing you to back out if the lend-
er appraisal comes in lower than your offer, and make 
sure to have another contingency for problems discov-
ered during inspection.  Once you have a signed real 
estate contract, it is very difficult to cancel.
 
It’s important to remember not to get too tied up in bid-
ding on any home, escalated or not. The nature of the 
home shopping beast is you will soon find another one 
you like just as much or better. 

You can contact Philip Ringer at 
281-630-4336, or visit our website 
at www.SpaceCityCU.com/
Mortgage-Loan/ to apply for a loan.

Home Buying: Escalating the Situation

In the increasingly vigorous – and competitive – real 
estate market, motivated home buyers may want to 
consider an “automated” method for making bids on a 
property of particular interest.  You can often match or 
beat offers that come in later than your own by includ-
ing an “escalation clause.”
 
Here’s how it works: Say you put in an offer of 
$260,000, and someone comes along later and offers 
$265,000. Your escalation clause might come with 
instructions to match it, or to offer $5,000 more than 
the highest offer, so your offer automatically goes up to 
$270,000.
 
The escalation clause can also include a “cutoff” 
or a maximum amount you are willing to pay – say 
$275,000. If someone comes along and bids $280,000, 
you’re not going that high.  In situations where a prop-
erty is likely to see multiple offers and even a bidding 
war, an escalation clause can give a buyer a leg up.
 
Make sure you qualify for that “maximum” amount. 
A mortgage lender will let you know your upper limit 
when you apply.  But be wary. While it seems almost 
foolproof, there are certain disadvantages.  While it’s 
not likely to happen in today’s hot market, it’s possible 
that yours will be the seller’s only workable offer.
 
Putting all your cards on the table up front could sac-
rifice some of your negotiation power. Armed with the 



(Yes, It Does Make A Difference!)

Other Vehicle Manufacturer Lines Available 

See Only These New & *Pre-Owned Reps!

Buick
Beck & Masten South - 12820 Gulf Frwy., Houston
*Anthony Morelli........................Dir. # 281/746-1017
Chevrolet
AutoNation Gulf Frwy. - 13800 Gulf Frwy., Houston
*Paul Fisher.................................Cell # 281/467-7075

(Offices are in Fleet Building, Go There First!)
Davis - 2277 S. Loop W. @ Kirby, Houston
*Mike White............................... Cell # 713/478-0981
*Marvin Whitfield..................... Cell # 281/704-0460
Ford
MacHaik Pasadena - 4242 E. Sam Houston Pkwy.
*Louis Estrada............................ Dir. # 281/604-3737
*Julian Saldana.......................... Cell # 832/524-3055
GMC
Beck & Masten South - 12820 Gulf Frwy., Houston
*Anthony Morelli........................Dir. # 281/746-1017
Kia
Joe Myers’ Imports - 16484 N.W. Frwy., Houston
*Sean Samuel..............................Cell # 832/334-6247
Mazda  
Joe Myers’ Imports - 16484 N.W. Frwy., Houston
*Ralph Samuel............................Cell # 832/435-0822 
Toyota
Mike Calvert - 2333 South Loop West, Houston
*Ulysses Price............................ Cell # 281/704-2050
*Julio Florez.............................. Cell # 281/650-6171 

Buy Smart. Save Big.


	StatementNewsletter_SeptemberInsert_website
	Fall2018BothPanels

