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*APR denotes Annual Percentage Rate and APY denotes Annual Percentage Yield. 
$2,000 minimum balance required to open and earn dividend on certificates. Certifi-
cates earn and pay dividends MONTHLY. Early withdrawal penalties may apply. Divi-
dends may roll over or be paid monthly to shares or checking, have it your way. Savings 
accounts pay dividends QUARTERLY. A Jumbo CD is $50,000+. All accounts federally 
insured to at least $250,000 by NCUA, a government agency. With private insurance 
from Excess Share Insurance Corporation (ESI) we can now guarantee insurance protec-
tion for up to $500,000. Rates may change at any time. The early withdrawal penalty for 
certificates of deposit is the greater of $25.00, or 50% of the dividends that would have 
been earned on the amount withdrawn (over the remainder of the certificate’s term).

December 2019 December 2018

Loans $68,860,376 $66,343,379
Shares $74,807,579 $69,100,776
Assets $89,100,957 $83,293,679
Members 8,808 8,813

DEPOSITS APY*
Savings 0.10% - 0.50%
Regular CD 1.26% - 2.79%
Jumbo CD 1.51% - 3.04%
Money Market 0.76% - 1.01%
Checking 0.25%
IRA 1.51%

LOANS APR*
Auto 2.99% - 18.00%
Personal 9.95% - 17.95%
Platinum 
VISA Card

9.90%

Classic
VISA Card

12.90%

Mortgages Call for Rates
Instruments 7.75% - 8.75%

ABOVE & BEYOND WINNER
December 2019!

Branch Operations

Monique Avellaneda

At Space City Credit Union we reward our employees 
for going above & beyond for our members.

We are honoring Monique for December.

Monique is quite an asset to our credit union operations 
team.  She is intelligent and efficient and always has a pos-
itive attitude while taking on new challenges or every day 

tasks.  We appreciate everything Monique does for our team 
and ask that you join us in celebrating her as our “Above & 

Beyond” award winner!
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Keep in touch with us!

Forget about resolutions – let us help you set some 
goals with Finance Wizard

Setting goals may be the best decision you make all 
season! And we’ve made sure doing it is just as easy. 
People that are successful keeping their resolu-
tions have one thing in common - they set regular, 
small targets that help chip away at the larger goal. 
Finance Wizard can help you do just that! 

Learn more at SpaceCityCU.com/Home-Banking/
Finance-Wizard/.

A personal loan can help with home improvements, 
debt consolidation, or unexpected expenses. Ask 
us about how a personal loan can help you this tax 
season.

Learn more at SpaceCityCU.com/Personal-Loans/ or 
feel free to give us a call at 713-222-1244 with any 
questions.

Set some goals with Finance Wizard

Tax season can be stressful.
Our Tax loans could help.



proud of that fact.
If you bank with us exclusively, thank you, and I hope 
you are seeing the benefit.  If you aren’t using Space 
City as your primary financial institution, I invite you 
to change your banking relationship to Space City.  
We pay you to bank with us (rewards and interest 
refunds… we gave back over $60K to our members 
in 2019).  We offer better rates and better service 
than our banking counterparts. And most of all, our 
reason for existence is “service” and not “profit.”  
Bring your checking account to us and feel the credit 
union difference!

Craig Rohden
Craig Rohden, President/CEO

As we start our journey in 
the year 2020, I wanted to 
say ‘thank you’ for being a 
member of Space City Credit 
Union.

It’s hard to believe 2019 has 
ended and we are embark-

ing not only on a new year, but a new decade!  The 
Rolling Stones’ Mick Jagger said, “Time waits for no 
one…”  And the older I become (I’m fifty-something), 
the faster each year goes by, or so it seems.

But, I digress.  Not only did I want to thank you for 
being a member, I wanted to remind you that your 
membership with us is special.  You are not a cus-
tomer.  You are an owner.  A valued part owner of our 
co-op.  Space City Credit Union is a financial co-op 
and a 501c not for profit where all our members are 
equal owners.  We don’t have shareholders in the 
sense of a bank.  At a bank, their reason for exis-
tence is to make money (off you).  At a not for profit 
credit union, our reason for being is to serve you, our 
member.

Unlike banks, who are run by only a few stock hold-
ers who’s goal is to make money, credit unions are 
run by a volunteer board of directors who’s goal is 
to provide outstanding service to you.  That’s why 
credit unions typically score much higher on custom-
er (member) satisfaction surveys.  At Space City, we 
pride ourselves on going above and beyond your 
expectations.  Our member surveys tell us we are 
doing just that.  We consistently score 95% to 99% 
positive ratings on our membership surveys.  I’m very 
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As the holidays finally fade into the rearview mirror, 
it’s time to take a look at the changes coming in 
buying and selling homes in 2020.

Analysts are hyping a so-called “silver tsunami” of 
baby boomers downsizing by selling their mid-size 
to larger homes over the next decade. Estimates say 
more than 900,000 such homes could come on the 
market every year until 2027.

More than 75 percent of Millennials say they would 
prefer to own a home, but many don’t see ownership 
as a viable financial opportunity. For those between 
the ages of 25 and 40, stagnant wages and student 
loans can make it difficult to save up enough to make 
an initial down payment.

Add that to the fact that limited supply has pushed 
housing prices near all-time highs, and homeown-
ership can seem even more daunting. But all is not 
lost. Most Millennials still have strong misconcep-
tions about the credit scores and down payment 
needed, keeping them out of the homeownership 
game longer than necessary.

They don’t know there are many federal and state 
low-down payment programs allowing down pay-
ments as low as 3 percent, or that a loan applicant’s 
entire financial picture - including income, assets and 
debt-to-income ratio, credit history are all also part of 
the equation.

Studies show younger consumers are a surprisingly 
responsible group, and those with student loans no 
worse at managing their debt than people without it. 
And studies show they’re finding ways to buy. Since 
2014, the millennial share of home purchases has 
risen from 30 to 37 percent.

In order to market to them, it’s important to try to 
understand them as they lean toward homeowner-
ship. Once known for clinging to the idea of living 
downtown, they are now flipping the script and trying 
to bring the downtown out to where they live.

The term “hipsterbia” refers to smaller, suburban 
communities with more access to shopping, dining 
and entertainment options. Developers are taking 
notice, transforming buildable land into condo and 
townhome communities featuring beautiful parks 
and fountains, as well as shops, gallerias and up-
scale bars.  And another influx of homes could be 
coming soon.

These age-based cultural differences are becoming 
increasingly integral to the home lending and real 
estate industries. Learning to sell them in a language 
millennial consumers understand is key to the ongo-
ing recovery of the housing market.

Visit SpaceCityCU.com/Home-Equity-Loans/ to learn 
more about home loans with Space City CU or
contact Zach Goodwine at 713-208-7018.

Buying and selling homes in 2020


